Webinar: Ethics in
Negotiations

Winstead has posted a complimentary on-demand
webinar covering generally accepted
negotiation conventions.

Whether settling a disputed claim or agreeing to a
transaction, it is important to know the accepted ethical
limits in negotiation strategies, the firm says on 1its
website. For example, what is “material’ for purposes of Rule
4.01? This recorded webinar covers questions like this.

The target audience for the webinar are in-house counsel and
other key decision-making litigation contacts at banks and
financial institutions.

Watch the on-demand webinar.
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