
IACCM  Launches  Journal  of
Strategic  Contracting  and
Negotiation
The  International  Association  for  Contract  and  Commercial
Management, in collaboration with Sage Ltd., has launched a
new journal called the Journal of Strategic Contracting and
Negotiation. The first edition of the publication is available

free of charge.

It also addresses the impact of contracting and negotiation on
trust and ethics in business. As a cross-disciplinary endeavor
drawing on the social sciences, JSCAN aims to lead the wave of
change  concerning  theory,  research  and  the  practice  of
strategic contracting and negotiation.

“The  launch  of  the  Journal  of  Strategic  Contracting  &
Negotiation is a momentous event for anyone who cares about
the field of contracting,” writes CEO Tim Cummins in the IACCM
blog.  “For  the  first  time,  there  is  a  dedicated  academic
journal that will promote and consolidate research in this
area.”

Multidisciplinary in nature, JSCAN welcomes submissions in the
fields  of  anthropology,  economics,  finance,  international
business, law, marketing, operations, organizational behavior,
organization studies, political science, project management,
psychology,  strategic  management  and  sociology.  Get  more
information about submitting articles.

Download the first edition.
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