
Selling  Your  Product  or
Service  Into  China:  The
Contract Basics

Dan Harris of China Law Blog has published a
sample email that addresses many of the key
points a company should be thinking about if
it is contemplating selling into China.

The sample is an email (with identifiers removed) from a China
attorney to a client, written to gather sufficient information
to create a first draft of a product sales agreement for the
sale of a product from an American company to a host of
Chinese automobile companies.

The email covers such issues as the product, price terms,
payments  terms,  shipping  terms,  scheduling  and  timing,
facility,  subcontractors  and  component  suppliers,  packaging
and labeling, molds and tooling, quality contrl, warranty,
general  service,  intellectual  property,  dispute  resolution,
and other special matters.

Read the article.
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